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DermaSalve Sciences PLC News Announcement

Dermasalve Sciences PLC - Half-yearly Report

Der maSal ve Sci ences plc
(' DermaSal ve' or 'the Conpany' or 'the G oup')
InterimResults for the period ended 30 June 2007
DermaSal ve (AIM DRM narkets and distributes a range of pharnaceutical,
nutraceutical and healthcare products focusing on dry and sensitive skin
sufferers operating internationally through a range of sal es channels.

Hi ghlights

* Turnover £742,000 and a | oss before tax of £577,000 and a | oss per share of
0. 73p.

* Saf ed eanse al cohol gel successfully launched in Thailand in June 2007 to
hel p conbat the spread of Avian Flu. Distribution gained in Boots and A S
WAt son.

* Healthy and Essential Ltd ('H&E' ) continues to grow sal es revenue as wel |
as seeing an inprovenent in profit margins.

* Appoi ntnment of Erling Refsum and David Stone as non-executive Directors
bri ngi ng additional sector and public conpany experience to the Board.

* |International distribution agreement with Bi oSpan Technol ogies Inc. for new
skin and eco-friendly, heavy duty hand cl eansi ng product range.

* Further evidence of endorsenent of the Goup's product range by healthcare
prof essional s as denonstrated by recent agreenent with the Bounty Heal th
Net wor k.

* Major long termexclusive distribution agreenent with New Horizons in
Africa for SafeC eanse.

CHAI RMAN' S STATEMENT

I am pleased to report the interimresults of the Conpany for the six nonths
ended 30 June 2007.

Operating Revi ew
Saf eCl eanse

Saf eCl eanse was | aunched in Thailand in June 2007 through our joint venture,
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Der maSal ve Sciences Asia Pacific Limted. The period from June to Septenber
2007 has been focused on building distribution within the retail sector. To
date we have the product stocked in Boots and A S Watsons in Thailand as well
as ot her national chains.

The distribution build will be followed by an extensive marketing canpaign

i ncluding TV and outdoor advertising, all designed to drive awareness of the
brand and the need for individuals to ensure good hand hygi ene practices as
part of everyday life.

The launch in Thailand has hel ped to stinulate international interest in

Saf eCl eanse and we are di scussing a nunmber of opportunities in various parts of
the world. As a result of one such discussion we were able to appoint New
Horizons as our African distributor for SafeC eanse. Headed up by Steven Reeve,

New Hori zons has established strong comrercial and political links in South
Africa as well as other parts of the continent. The agreenent with New Horizons
i ncorporates a mininumsales target of £5 nillion for the year endi ng Decenber

2008 with substantial annual increases through to 2012.

In the UK we undertook a trial in conjunction with Newcastle University to | ook
at the benefits of SafeC eanse in relation to one of the major brands currently
in use within UK hospitals. The results (avail abl e on ww. saf ecl eanse. com
clearly showed that SafeC eanse causes significantly | ess problens for regul ar
users in terns of dry and painful hands. W believe this is a significant
advant age i n di sease contai nment situations where regul ar appropriate use of an
al cohol based hand cleanser is key to mnimsing the spread of disease. This is
particularly pertinent in the UK where MRSA renmains a mgjor issue in hospitals.

These test results are hel pi ng open comuni cation Iines within the NHS and we
continue to pursue opportunities for SafeC eanse within the sector.

Der naSal ve Creans

Der naSal ve Creans' focus remains the growth of our core UK business. As part of
our strategy for driving awareness and recomendati on t hrough heal t hcare

prof essionals, we attended the annual conference of the British Association of
Dermatol ogy in Birm nghamin July 2007. Qur “sensitiser free' fornulation was
wel coned by both dermatol ogi sts and der mat ol ogy nurses. |ndeed, over 100 of

t hese key professionals requested that we send themregul ar sanples to try with
their patients. As a result we have noted an increase in prescription |evels
for the creans.

Heal t hcare professionals ('HCPs') are inmportant for us as they refer people to
products which are nost suitable for treating sensitive skin. In addition, HCPs
al so assist us in retaining custoners, as they can provide information on the
sensitiser free features of the brand and explain the ongoing benefits this
will have in terms of minimsing the risks of skin irritation.

One of the mmjor groups seeking the advice of HCPs is new nothers who are keen
to ensure any products they use on their young children are effective and safe,
with the mininmumrisk of side effects.

Wth around 750,000 births per year in the UK, this is a key market for our
creams. W& have therefore entered into an agreenent with the Bounty Heal th
Net wor k, which is well-known for the "Bounty Bag' given to new nothers in
hospital. Bounty also has a team of 16 people, which neet with 11,800 health
visitors and practice nurses every four nonths to update them on products and
services which may be of interest to their patients.
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DernaSal ve creanms will feature on the Bounty website (wwv bounty.com during
Sept enber and October 2007, and the Bounty teamw |l provide literature to
their HCP audi ence. By January 2008 all 11,800 HCPs will have leaflets to give
to mothers offering thema 20 per cent. discount on DernmaSal ve creans when they
order directly fromour website ww. dermasal ve. com

Internationally Orian Healthcare continues to support our creans business in
Ireland, Cyprus, Malta and South Africa with regul ar orders.

TC29

In April 2007 the Group signed a worl dw de (excluding the USA and Canada)
Iicence agreenent with Bi ospan Technol ogies Inc. to market and distribute a
range of heavy duty hand cl eansi ng products based on technol ogy which is

mar ket ed under the brand nane TC29 and which is both environnmentally and
dermatologically friendly. W have introduced the TC29 technol ogy to a nunber
of multinational corporations. W are currently follow ng up these | eads and
plan to begin product testing with a nunber of these conpanies in the fourth
quarter.

Heal t hy & Essenti al

H&E continues to deliver both sales and profit growh as the operationa

ef ficiency measures undertaken when H&E was integrated into the business begin
to take effect. The growth in sales of the MrEPA product in particular has put
us in the position of being able to approach sonme of the nmajor nultiples
regardi ng wi der distribution opportunities for the brand within the mainstream
grocery sector. Wt are pleased with the way these di scussions are progressing
and remai n confident of achieving a distribution agreement with one of the
maj or grocers in the last quarter of this year.

Cut | ook

The first six nmonths of the year has seen some major steps forward for the
busi ness. The launch of SafeC eanse in Thailand, as well as the distribution
agreenent with New Horizons for South Africa, are both key nilestones in
devel oping the brand's potential. W anticipate that the second hal f of the
year will see sales growth to reflect this progress.

Der naSal ve Creams has now entered into an inportant relationship with Bounty,
hel ping us to drive brand rel evance and trial anongst the vital "new nother'
comunity. This, supported by increased awareness anongst dermnatol ogi sts for
the creans, will ensure growth in prescription and recommendation | evel s.
Finally, the potential listing of MorEPA within one of the major grocery

mul tiples should see continuing sales and profit growh for Healthy &
Essenti al

Qur success in establishing relationships with third parties places us in a
strong position and | | ook forward to updating sharehol ders later in the year.

Dr dive Mirton OBE
Chai r man

19 Sept enber 2007
Enquiri es:

Der maSal ve Sci ences plc 0191 260 5070

http://www.dermasal vesciences.com/news-item?item=50047106782626 (3 of 8)02/11/2007 15:38:45



DermaSalve Sciences PLC - Regulatory News Item

Dr. Mark Randle, CEO

Neil W/ son

www. der masal ve. com

Hansard G oup

Adam Reynol ds / Brendan Adans
Hanson West house Limted

Ti m Feat her / Matthew Johnson
Consol i dat ed | ncone Statenent

(Unaudi t ed)

Conti nui ng operations
Revenue

Cost of sales

Gross profit/(loss)

Sal es and marketing
Admi ni strative expenses
Loss from operations

I nterest receivable

I nterest payable

Loss before taxation

| ncone tax

Loss for the period from conti nuing

operations
Attributable to

Equity hol ders

Basic and diluted (loss) per ordinary

share (pence)

6 nonths to
30 Jun 2007

£000

742
(514)

228
(197)
(609)

(578)

(577)

(577)

(577)

(0.73)

07765 258973

07703 736685

020 7245 1100

0113 246 2610

6 months to 12 nonths to

30 Jun 2006 31 Dec 2006
£000 £000

As restated
50 654
(111) (754)
(61) (100)
(582) (835)
(553) (2, 007)
(1,196) (2, 942)
11 14
- (21)
(1,185) (2, 949)
- (18)
(1,185) (2, 967)
(1,185) (2, 967)
(2.63) (6.2)
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Di vi dends per share (pence)

Conti nui ng operations

Ni |

Ni

Ni |

None of the Group's activities were discontinued during the above financia
periods. |In January 2006 DernaSal ve Linmted was acquired under a reverse

acqui sition, in accordance with | FRS3 ' Busi ness Conbi nati ons'.

During August

2006 Healthy & Essential Limted was acquired. Breathe Skincare Linited, a

previ ously dormant subsidiary began trading in May 2007.

In June 2007 a joint

venture, DermaSalve Asia Pacific Limted, was acquired but did not comence

trading until after the period end.

St at enent of recogni sed i ncone and expense

The G oup has no recogni sed i ncome or expense other than the results shown in

the incone statenent for the above financial

Consol i dat ed Bal ance Sheet

(Unaudi t ed)

Fi xed assets
I ntangi bl e assets
Tangi bl e assets

I nvest nent s

Current assets
I nvent ori es
Trade and ot her receivabl es

Cash and cash equival ents

Tot al assets
Liabilities
Current liabilities

Long termliabilities

Equity

At 30 Jun
2007

£000

5, 854
26
93

5,973

394
276
222
892

6, 865

899
45

944

peri ods.

At 30 Jun
2006
£000

As restated

5, 437

38

5,475

127

230

403

760

6, 235

281

281
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At 31 Dec
2006

£000

5, 849

36

5, 885

269
280
191
740

6, 625

1, 041
60

1,101
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Share capital 898
Share prem um 6, 832
Ret ai ned ear ni ngs (4, 138)
Reverse Acquisition reserve 1, 669
Options reserve 240
O her reserves 420
Equi ty sharehol ders' funds 5,921
Total equity and liabilities 6, 865

Consol i dated Cash Fl ow St at enent
(Unaudi t ed)
6 nmonths to

30 June 2007

£000
Loss before taxation (577)
Adj ustnents for:
Depreci ati on 8
| mpai r ment -
Share option val uation 4
Forei gn exchange | oss 3
Interest received (1)
I nterest expense -
Decrease/ (increase) in trade and ot her 4
recei vabl es
Decrease/ (i ncrease) in inventories (125)
(Decrease)/increase in trade payabl es (157)
Cash generated from operations (841)

Interest paid -

I ncone taxes paid -

642
5, 190
(1,779)
1, 669

232

5, 954

6, 235

6 nmonths to

30 June 2006

£000
As restated

(1, 185)

139

(11)

(101)

19
(66)

(1,199)
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714
6, 046
(3, 561)
1, 669
236

420

5, 524

6, 625

12 nonths to

2 Decenber
2006

£000

(2, 949)

14
556

143

117

160
492
(1, 456)

(21)
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Net cash from operating activities (841) (1, 199) (1,477)
Cash flows frominvesting activities

Acqui sition of subsidiaries net of - 834 746
cash acquired

I nvestnent in joint venture (93) - -
Purchase of intangible assets (5) (40) (50)
Proceeds from sal e of equi prent - - 1
I nterest received 1 11 14
Net cash frominvesting activities (97) 805 711

Cash flows fromfinancing activities

Proceeds fromissue of share capital 969 838 925
Net cash from financing activities 969 838 925
Net increase in cash and cash 31 444 159

equi val ents

Cash and cash equi val ents at begi nni ng 191 (41) 32
of period

Cash and cash equival ents at end of 222 403 191
peri od

Not es

1. These interimfinancial statements do not constitute statutory accounts
wi thin the nmeaning of the Conpani es Act 1985 and are unaudited. The Board
approved the unaudited interimfinancial statenents on 19 Septenber 2007.

2. (Loss)/Earnings per Share
a. Basic

Basi c earnings per share is calculated by dividing the loss attributable to
equity holders of the Goup by the weighted average nunber of ordinary shares
in issue during the period.

Per | FRS 3 " Busi ness Conbinations' for the purpose of calculating the weighted
average number of ordinary shares outstanding (the denominator) during the
period in which the reverse acquisition occurs:

i. The number of ordinary shares outstanding fromthe begi nning of that period
to the acquisition date shall be deemed to be the nunber of ordinary shares
i ssued by the | egal parent (DernaSal ve Sciences plc) to the owners of the
| egal subsidiary (DermaSal ve Limted);

ii. The nunber of ordinary shares outstanding fromthe acquisition date to the
end of that period shall be the actual nunber of ordinary shares of the
| egal parent (DermaSal ve Sci ences plc) outstanding during that period

iii. The basic earnings per share disclosed for each conparative period before
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the acquisition date that is presented in the consolidated financia
statenments following a reverse acquisition shall be cal cul ated by dividing
the profit or loss of the |egal subsidiary (DermaSal ve Limted)
attributable to ordinary shareholders in each of those periods by the
nunber of ordinary shares issued by the | egal parent (DermaSal ve Sci ences
plc) to the owners of the legal subsidiary (DernaSalve Linmted) in the
reverse acquisition

6 nont hs 6 12
nont hs nmont hs
ended
ended ended
30 Jun
30 Jun 31 Dec
2007
2006 2006
Loss attributable to equity holders of the Goup (£ (577) (1,185) (2,967)
000)
Wei ght ed average nunber of ordinary shares in issue 78,596 45,073 47, 852
(t housands)
Basic (loss) per share (pence per share) (0.73) (2.63) (6.2)

b. Diluted

Di |l uted earnings per share is calculated by adjusting the weighted average
nunber of ordinary shares outstanding to assunme conversion of all dilutive
potential ordinary shares. The Conpany has one category of dilutive potentia
ordinary shares: share options. A calculation is made in order to determ ne the
nunber of shares that could have been acquired at fair value (determ ned as the
average annual market share price of the Conpany's shares) based on the

monet ary val ue of the subscription rights attached to outstandi ng share
options. The nunber of shares cal cul ated as above is conpared with the nunber
of shares that would have been issued assumi ng the exercise of the share
options.

Al'l share options are non dilutive on the periods reported.
3. Post bal ance sheet events
On 31 August 2007, 7,800,000 new ordinary shares with a par value of £78, 000

were issued for a gross consideration of £390, 000.

END

Financial information provided by
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